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Everyone loves real estate especially 

when they are “in the know” before other 

people.  Since you know that to be true 

there is a huge opportunity for any agent 

that learns how to leverage new listings.  

Many agents get very busy with their 

obligation to the seller when it is time 

to launch their newly listed property and 

rightfully so.  However, their obligation 

to their seller’s desire for a quick launch 

does not mean they should forego their 

promise to the people in their database.  

The promise they made to keep their 

friends and customers informed about 

their local market conditions.  Agents 

must keep a proper balance between the 

two.  

Coming soon advertising is a big issue if 

not done fair and correctly.  They must 

be treated in accordance with NAR, 

state, local guidelines, and with your 

Broker’s oversight & approval.  With 

that said the fact that you or someone 

in your office has a new listing now or 

that is coming soon can and should be 

properly leveraged.  Get with your broker 

and review how they view this practice 

and solicit their help to find a great listing 

for you to leverage.     

Since the public wants to work with 

agents that can help them “be in the 

know” it’s your job to ensure they know 

market trends as they are happening.    

This challenge helps you add a great 

option to your listing generation plan 

that you can use for years to come! 

LEVERAGING YOUR BUYERS

CHALLENGE #2
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Find a listing

Get your Broker’s permission 

and guidance

Share information on this 

property

Today is a 3 & Follow Up Day:

Look through your phone, social 

media, past customers, people from 

previous careers, family/friends, and 

find 3 people that you can connect 

with and have conversations using 

the script.  Remember to stick with 

your numbers and do not update in 

your database until you are done 

with all 3!  

“_________, (we/my team/ I ) have a lising that I promised the seller it would be 
thoroughly marketed and that includes letting all of my friends know that it will (be on the 
market very soon...or just hit the market....or just had a market ajustment based on price) 
so here is some information for you to review or share. BTW, when I do this I often get 
quite a few buyers that are interested so if you know of anyone who may be thinking about 
realizing their equity from their real estate please connect us ASAP!”  Then insert the 
link to the property that drives them to your site for complete information.

#1
FIND A LISTING

Reach out via social media 

of your choice

PM/DM the script below to 

BEGIN the conversion

Think “in the know” not sell

Deliver the information 

promised via link to your 

website with this listing 

showcased

Plant the “follow up” seed

CONNECT FOLLOW UP
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