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Since the introduction of Zillow’s valuation 

model the public has been enamoured with 

the prospect of OnDemand information 

about the real estate market.  Just to be 

clear, they are not just curious about their 

local market either.  They look at their 

neighbours house value, the value of the 

house that they grew up in  30 years ago 

4 states away, and even 2nd homes in 

areas that they may be considering for 

retirement.  

 It seems now that the information is more 

readily available the public has an even 

bigger appetite for it!

So how does that get you more listings 

you may be asking?  It’s simple really, when 

they raise their hand out of curiosity to 

obtain information about the market they 

may not be thinking “I am interested” but 

that is because they are unsure of what 

their options are at that time.  

As experts in real estate we can answer 

questions that turn them from curious 

and scared to educated and empowered.  

When we become engaged earlier in the 

life cycle of home ownership we become 

a life-long resource not just a conduit for 

value when they are ready to buy or sell.  

When you peak their curiosity with a  

valuation they are actually saying I have 

an interest in learning more about real 

estate! You job then is to simply help!

AUTOMATED VALUE ESTIMATORS

CHALLENGE #3



WWW.BROKERSOPENPODCAST.COM

Today is a 3 & Follow Up Day:

Look at your friends and neighbors 

first and then look at people that live 

in areas that you either are currrenlty 

doing business in or areas that you 

want to do business  in and reach 

out to them with this challenge.  

Remember to stick with your 

numbers and do not update in your 

database until you are done with all 3  

I get asked a funny question all the time so and I want to be able to 
give reliable answers as quickly as possible........ “Hey Matt, how 
much did the people right down the street from me pay for that house 
because I heard it was ___________!”   Well here is the easiest 
way to not only get a number but receive reliable information!  Let 
me know your thoughts. 

#1
MESSAGE

Reach out to 3 People via 

PM/DM/Text

Use the script on the site

Ask them to submit their 

info and give feedback

Send a hand written note to 

say “thank you”

Send them informaiton 

about their properties value 

and ask if you can keep 

them update on the market

CONNECT FOLLOW UP

#3#2
Decide on a Platform

Use a great photo

Use engaging text

Post it then Review and 

change as needed


